FOR SUCCESS
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Build is one of the basic life risk characteristics and one of the oldest. The risk factor of age has been used
since the 17th century. Occupation followed in the next century aong with infectious disease history by the late
19th century. Interest in body build led to height and weight tables related to age and sex. This work was
completed in 1897 and 1906 and has had modification over the years as actuaria expertise has improved. Prior
to the turn of the 20th century, underweights were considered poor insurance risks due to the high desth rate of
Tuberculosis. Conversdly, overweights were considered well nourished and hedlthy. When the 1903 mortality
statistics were published, the overweight were obliged to pay an extra premium. Since then, there has been
further modifications.

With the elimination of tuberculosis, the underweight show a better mortality than the average weight in most age
groups. The 1979 study in mortality shows a reverse trend with a rise in mortaity for those 20% or more
underweight. In summary, there is increased mortality at both extremes of weight. The more overweight oneiis,
the higher the risk as the graph below shows. A recent study shows that when a history of smoking and pre-
existing diseases were diminated, minimal or no evidence of increased mortality in underweight persons was
observed. A 1994 study reports that in 1988-1991; 28% of men and 27% of women in the USA were
overweight.
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Those whose excess weight is muscle and bone, with little fat, and whose weight distribution is good, are better
risks than the obese. Body mass index (BMI) is a commonly used measurement of adiposity (fat as opposed to
muscle) per height. The build table takes this into consideration by giving a weight range classed by height and
BMI. Significantly overweight patients have an increased risk for coronary heart disease, diabetes, hypertension,
and hyperlipidemia

The reverse side of this handout shows our build tables for adults ages 18-64.
-continued on reverse-
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FOR SUCCESS

BUILD TABLE, Ages 18 to 64, Male and Female

CLASS DEBIT BMI
IC 16
17

Minimum 15 18
Std./Prfd 0 29
15 31

25 33

Class A 30 38
40 40

50 43

Class B 60 45
75 47

Class C 85 49
100 51

Class D 125 53
150 56

Class E 175 58
200 60
Decline > 61

A normal stress electrocardiogram (treadmill test) of adequate duration completed within the past year can be used to offset build debits above the standard levels.
To get anidea of how your client’ s build would be viewed in the underwriting process, feel free to use the Ask “ RX" pert underwriter on the attached page for an

informal quote.

BUILD TABLE - For Ages 18 to 64, Male and Female
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Build - Ask "R X" perts
(ask our experts)

Producer Phone FAX
Client Age/DOB Sex
. Please list your client’s current build: height
weight
@ Has your client’'s weight changed in the past year?
U yes, increase Ibs. decrease Ibs.
U no
©) Has your client ever had any weight reduction surgery?
U yes, please give details
U no
@ Please check if your client has had any of the following:
U coronary artery disease
U diabetes

Q high blood pressure
U elevated cholesterol or triglycerides (lipid levels)

® Is your client on any medications?
Q yes, please give details
U no

® Has your client smoked cigarettes in the last 12 months?
Q yes, please give details

U no
@) Has a stress electrocardiogram (treadmill test) been completed within the past
year?

Q yes; normal (date)

Q yes; abnormal (date)

U no
Does your client have any other major health problems (ex: cancer, etc.)?

U yes, please give details

U no

After reading the Rx for Success on Build, please feel free to use this Ask “Rx” pert
underwriter for an informal quote.
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